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CONFIDENTIAL BUYER PROFILE

	Date
	
	Broker Associate
	

	Buyer’s Name
	
	Spouse/Partner
	

	Buyer’s Address
	
	S/P Address
	

	City, State, Zip
	
	City, State, Zip
	

	Buyer’s Phone #
	
	S/P Phone #
	

	Buyer’s Email
	
	S/P Email
	




Please complete the following information with as much detail as possible.  Your answers to these questions are kept confidential and are never shared with business sellers and is purely for internal purposes only.  

This information is used exclusively for the purpose of providing better representation services to you, the Buyer, and ensuring we are all on the same page for understanding your needs, criteria, and requirements as well as setting expectations between the Broker associate and you.

Additionally, this information, along with the information you provide as part of your comprehensive Buyer’s Packet, ensures not only that we are able to present you with a quality business opportunity that meets your business opportunity criteria, but provides the Broker confidence in vetting you as a serious Buyer.  This allows us to approach Owners, Sellers, and other Brokerages in confidence, knowing we have a well qualified buyer worthy of their serious consideration, who is being professionally represented and who is deserving of their time, attention, and respect.

	How did you discover VR Business Brokers of St. Louis?

	
	Online Search
	
	Radio
	
	TV

	
	Mailer
	
	Article/Magazine
	
	Referral

	If a referral, please share their name and contact info so that we may thank them!

	

	Other:
	




	What do you and your spouse/partner currently do?

	

	What type of businesses have you owned or currently own?

	

	Why do you want to own your own business?

	

	What will you do if you don’t buy a business?

	

	What are your strong points?

	

	What are your weak points?

	

	Who does not support your decision to own your own business?

	

	Who will be your business advisors?  Who do you currently have on your team?

	




	What types of businesses would you consider owning?

	
	Construction
	
	General Manufacturing
	
	Metal Fabrication
	
	Wholesale Trade

	
	Printing
	
	Sanitary Services
	
	Food Stores
	
	Restaurants

	
	Bar & Grill
	
	Franchises
	
	Auto Repair
	
	Transportation

	
	Misc. Retail
	
	Communications
	
	Personal Services
	
	Building Materials & Hardware

	
	Security Services
	
	Business Services (B2B)
	
	Consumer Services (B2C)
	
	Repair Services

	
	General Merchandise
	
	Apparel
	
	Health Services
	
	Insurance

	
	Food Production Mfr.
	
	Hotels
	
	Engineering
	
	Real Estate

	
	Furniture Mfg.
	
	Residential Services
	
	Home Furnishings
	
	Health & Beauty

	
	Furniture Retail
	
	Professional Services
	
	Legal Services
	
	Recreation

	
	Textile
	
	Accounting
	
	Agriculture
	
	Paper Products & Packaging

	
	IT Services
	
	Chemical Mfg.
	
	Auto Dealerships
	
	Home-based Business

	
	Day Care
	
	Education Services
	
	Consulting & Advisory
	
	

	
	Other:
	




	What hobbies or interests do you have?

	

	What geographic area(s) are you interested in?

	

	What is your educational background and areas you have studied?

	

	What areas do you have practical/life experience in?

	

	How long have you been looking for a business to own?

	

	What businesses have you already looked at?

	




	Do you currently have cash reserves set aside for your business venture?

	

	How much to you plan to invest in your business venture?

	

	How much will that amount change over the next 3-6 months?

	

	What is the source of your investment funds?

	

	Are you currently working with a lender?  If so, who?

	

	Have you been pre-qualified for a business loan or an SBA loan?

	

	What is your minimum monthly income expectations from being the business owner?

	

	Do you want to be an absentee owner or actively involved in the business?

	

	Do you have other investors or partners?  If so, how much are they willing to invest and do you have commitment letters from them?

	

	If you are presented a great business opportunity, but it is just outside your budget or the final terms become slightly more than the cash you have, do you have a source who can help?

	

	Considering the amount of cash you have, you can generally expect a business valued between 1x-3x of that amount and returning your investment in the first year or two.  How does that fit with your expectations?

	

	Who, besides yourself, will be involved in the business purchase decision?

	

	Who, other than yourself, will be involved in the operation of the business?

	

	How much time will you have to operate the business?

	

	What would keep you from owning your own business?

	

	When we find a business that suits you, how long (days/weeks/months) before you can take possession?

	

	What other business brokerages have you contacted?

	

	Is there anything else you feel we need to know or that you would like to share in order to help us serve you or to identify an ideal business opportunity for you?

	




Buyer Meeting Process:

While every situation is a little different and every Buyer has different needs and availability, our Buyer’s process generally follows the steps outlined below.   We try to maintain common standards and best practices in order to offer consistency and quality behind the services we provide, but depending on the Buyer’s stage in their search for a business, their experience in buying businesses, and other factors which could affect or influence everyone’s schedule or the scope of the search, this process is tailored to suit the Buyer’s needs and our Broker associates are experts at assessing the Buyer’s situation and ensuring that everyone is synchronized and has a clear plan to set expectations and goals. 

Complete the initial screening phone call with one of our Broker associates.
Complete the Buyer’s Packet:
Non-Disclosure Agreement
Buyer’s Representation Agreement
Buyer’s Questionnaire
Personal Financial Statement
Buyer’s Bio and Resume
Complete the Confidential Buyer’s Profile worksheet.
Set Initial Buyer’s Meeting to review the Buyer’s documents with a Broker associate.
Set Buyer’s Follow-Up Meeting #1 to review:
Review “The American Dream” presentation (optional).
Review the VR literature pieces:
Buyer and Seller Wants and Concerns
Discretionary Earnings Explanation
The Selling Process Overview
The Closing Attorney
What are Conditions and Contingencies?
Complete the Spouse/Partner consent form.
Review sample contracts:
Letter of Intent or Term Sheet
Offer to Purchase
Amendment document
Determine initial business opportunity search categories.
Determine initial business opportunity investment criteria and requirements.
Set Buyer’s Follow-up Meeting #2 to:
Review business opportunities which match criteria and requirements.
Determine “Go/No-Go” business fit.
Prepare LOI or Term Sheet.
Submit Offer to Purchase.
Conduct a site visit and Seller interview.
Complete due diligence.
Remove contingencies.
Repeat Step 6 until we have a fully executed Purchase Agreement and a closing date.

Thank you for providing your confidential feedback on this form.  The information you provide will greatly assist us in searching and identifying quality businesses which meet your requirements.  If any of this information changes significantly, or if your circumstances evolve and your needs change, please ensure to update this form and share the changes with your Broker.

If you have questions or need more information, please contact us directly.
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